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SWOP & SAVE!
Get the NEW DYMO Rhino 4200 labelling machine NOW.

The promotion runs from 1 February – 31 March 2016.

Contact us today for more information.

PRODUCT SPECIFICATIONS

•	 Easy to navigate computer-style Qwerty keyboard
•	 One-Touch: “Hot Keys” - a DYMO exclusive

•	 Industrial-strength labelling versatility                   
- print 6mm, 12mm and 19mm wide labels in a variety of      
  materials and colours PLUS print directly on heat-shrink tubes.

WHAT YOU NEED TO KNOW. Your electronic labeller machine...

•	 does not have to be working.
•	 can be of any brand.
•	 does not have to include the charger or battery or tapes with it.
•	 cannot be a toy (an item that cannot or has never been able to 

produce a label).

Only pay R1150.00 excl VAT with your trade in.

Go in-store
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your electronic 
labelling machine

TRADE INTRADE IN
2

on the purchase of a NEW 
DYMO Rhino 4200

R350 DISCOUNTReceive a R350 DISCOUNT
3

Promotional price

excl. VATR1,500 00R1,500 00
*Machine comes with a case

Visit www.brother.co.za to view our full product range 
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THE mission of the ECA(SA) is: ‘To 
promote and create an environment 
conducive to the profitable and efficient 
operation of electrical contracting busi-
nesses to the benefit of both members 
and their clients’. 

In line with this, the ECA(SA) has part-
nered with Dynamic Energy Analysis & 
Management (DEAM) to launch smart tech-
nology-enabled marketing  in the form of 
an electrical app for smartphones that will 
promote our members’ skills and services. 

The electrical app will mean that 
anyone who has downloaded the app 
will have instant access to a database of 
trusted, credible, legitimate, capable and 
legally registered contractors who can 
provide reliable electrical solutions.  

In the transport industry they have 
Uber, an app-based international trans-
portation network company. If you need 
transport to take you from point A to 
point B and you do not have access to 
your own private transport, or you are 
incapable of safely driving yourself home, 
all you need is the Uber app to access the 
nearest accredited Uber operator and they 
will take you wherever you want to go. 

This is the kind of technology that 
DEAM has used to create the electrical 
app that will be of benefit to electrical 
contractors and householders alike. 

Central to the establishment of this 
service offering are qualified, registered, 
legitimate and trusted electrical contrac-
tors – and the ECA(SA) membership fulfils 
this critical component – so an agree-
ment was reached with DEAM that this 
service will be provided exclusively for  
ECA(SA) members.  

All our members use accredited 
personnel, are committed to service 
excellence, promotion of good practice 
and are backed by the ECA(SA)’s Work-
manship Guarantee Scheme, which was 
recently improved to cover up to R20 000 
of workmanship claims against members. 

DEAM will ensure that the app is installed 
by mainly the domestic market, which is 
served by more than 60 % of our members, 
while the rest of our members serve the 
commercial and industrial markets. 

The app, which will be installed largely 
on consumers’ smartphones, represents 
enormous potential for our members 
and, even more importantly, peace of 
mind for the end-user, who will no longer 
have to act out of desperation or run 
any risks when they have an electrical 
problem at home. 

The app means that, for example, if a 
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homeowner’s gate motor goes on the blink, 
they won’t have to dabble with the motor and 
open themselves up to the risk of injury. All 
they have to do is open the app and find the 
nearest ECA(SA) member.  

It is envisaged that the app will be installed in 
participating ECA(SA) members’ maintenance 
vehicles. And because these vehicles are gener-
ally equipped with all the necessary tools and 
materials, the typical ECA member is always 
prepared and can quickly respond to calls from 
desperate homeowners. 

This app does not mean that the ECA(SA) 
will dictate the prices charged by its members 
– that remains  a matter between the client 
and the member. A commercial relationship 
is established between the customer and the 
member and when they have come to an 
agreement about price, services are delivered 
and the client pays the member. 

There are over 23 million smartphone users 
in South Africa today and the DEAM tech-
nology promotes access to this market. You 
cannot afford to be left outside of this oppor-

tunity otherwise you will be left behind; and 
your existing market could shrink as end-users 
warm up to the idea of having a trusted electri-
cian an app away. 

At the ECA, we are excited about this innova-
tion, knowing that it will make our members 
more accessible to consumers and, therefore, 
be able to serve our South African community. 

The pilot project was launched in Gauteng in 
the last week of January. For more information, 
call  Florence Mabena (executive secretary: 
marketing) on +27 12 342 3242.

Mark Mfikoe, national director, Electrical 
Contractors’ Association

http://www.brother.co.za/za-en.html



